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EXECUTIVE SUMMARY 

Arbtron Investment Group, Inc (“Arbtron” or the “Company”) is a privately held corporation 

established in the state of Nevada for the purpose of investing in Commercial Real Estate 

(CRE) and taking advantage of the lucrative and potential tax benefits offered by the state. 

The state provides tax breaks for commercial real estate holding and trust companies as a 

hedge against stock market volatility while offering cash-on-cash returns and a higher-

than-average return through long-term cash flow and equity growth.  

 

Arbtron was founded in 2022, with a significant group of accredited investors and other 

associations. The Company’s founder, Mr. Calvin L. Burton Sr., has formed both a national 

and international network, as well as an experienced group of Commercial Real Estate 

(CRE) professionals and CRE organizations that work as Professional Syndication of Real 

Estate Investors (PSREI), forming a unique online marketplace for creative groups and a 

vast opportunity for accredited investors and others.  

 

The Company acts as a Qualifying Intermediary for Private Investors (QIPI), lawyers, and 

tax professionals (CPAs), and other interested financial institutions in order to create a 

coalition for acquisition. Arbtron’s focus will be on resale and off-market CRE, leveraging 

investment capital from a network of the formed CRE coalition, joint ventures, and other 

corporate partnerships, while increasing the visibility of other accredited investors through 

direct and indirect funding of CRE investments nationwide.  

 

The headquarters of Arbtron are in Research Triangle Park, North Carolina. The Company 

has formed affiliation organizations nationwide and will create partnerships with other 

Syndicated Commercial Real Estate Investment Groups across the country. Arbtron acts as 

a Qualified Intermediary for CRE and the collaborations of investors, tax, legal advisors, 

funding groups, and creates an effective coalition between the investment group of 

professional and commercial property owners in this unique marketplace by using 

proprietary cloud-based software.  

 

Within its second year of growth, Arbtron Investment Group, Inc, as a registered trademark, 

will expand to create Arbtron Holding & Trust and ARBTRON Financial Group, LLCs. With 

proper funding and the mergers and acquisitions of key advisors and other professionals, 

the Company will include a full-service commercial and residential brokerage firm, will 

provide additional incentives such as 1031 Tax Exchanges, and will also provide 
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opportunities for other mergers and partnerships of Arbtron's stock and other securities, 

such as Real Estate Investment Trusts (REITs) or Exchange-Traded Funds (ETFs) earning 

compounding interest (see: business plan for Arbtron Holding & Trust and ARBTRON 

Financial Group). Additionally, Arbtron plans to purchase a construction company in its 

fifth year of operation and will provide investors details once a proper acquisition candidate 

is identified. As the business begins operations in the commercial construction phase, the 

Company will be known as an online marketplace for commercial real estate deal finders, 

creative cash flow, financing, and online proprietary CRE tools, establishing a model for 

both diversified and alternative forms of CRE investments.  

 

Arbtron’s founder and CEO Calvin L. Burton Jr. has over 15 years of senior leadership and 

real estate expertise. Mr. Burton founded two businesses worth nearly $1 million. Mr. 

Burton studied Queens College and Embry-Riddle Aeronautical University-Aeronautical 

Science. Mr. Burton brings a wealth of residential and CRE transaction and educational 

experience to Arbtron’s team of executives, staff, and clients. He is a part of the Commercial 

Real Estate Investors Ideal Team (VIP) & Syndicated and is a licensed New York State Real 

Estate Broker. He belongs to many real estate, business, and charity organizations. 

 

To achieve the Company’s near-term objectives, Arbtron Investment Group is seeking $1.7 

million in investor funding. These funds will be used for the Company’s first property 

purchase, reserves for tenant improvements, and working capital among other startup 

expenses. 

 

               

Company Ownership 
Arbtron Investment Group is an S-Corp registered in the state of Nevada.   

 

The Company is owned by Calvin Burton (100%).  

 

Company Location 
The Company is located in Durham, North Carolina. 
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Use Of Funds 
The table below outlines the sources and uses of funding: 
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Investor Proposition 
The following investor proposition uses a number of variables to determine a hypothetical 

share of the property in exchange for investment. The following scenario is up for 

negotiation and is dependent on operating and valuation assumptions. The property 

valuation is based on a multiple of 5 times year 5 EBITDA along with a projected 25% growth 

in 5 years. It should be noted that the return is dependent on subjective measurements of 

risk and reward, and valuations are subject to market conditions.  
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ARBTRON INVESTMENT GROUP: AN OVERVIEW 

Arbtron Investment Group is a new real estate investment trust focused on commercial real 

estate within the Research Triangle metropolitan area. The Company is diversified, 

investing using leverage capital from investors, which it ties in with its own funds to 

purchase mixed-use properties, which typically have retail and restaurant spaces on the 

ground level and apartments or lofts on the upper floors. Arbtron Investment Group 

preferentially seeks out structures with units that are ready to be leased immediately, 

filling occupancy as soon as possible.  

 

Arbtron Investment Group has modeled its operations after Fundrise, which offers smaller 

investors the opportunity to get into the real estate game through low-cost investments. 

The Company offers a return on investment of between 10% and 15%, with turnaround times 

ranging in the one year to seven-year time frame. The average purchase price of each 

project will be in the $1-2 million range, and Arbtron Investment Group intends to purchase 

two properties within the first year. 

 

Arbtron Investment Group intends to start operations small, purchasing existing 

structures. But as it grows, the Company will also pursue new developments, working with 

a general contractor that manages every aspect of the construction process. The Company 

envisions creating developments similar to the new Fenton building in Cary, North 

Carolina, which includes live, dine, shop communities.  

 

Arbtron Investment Group intends to hold its investment properties for at least five years. 

The Company will outsource its project management to a local property manager. 

Companies currently under consideration include Acorn + Oak and Pickett and Sprouse.  
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MARKET ANALYSIS SUMMARY 

The National Association of Realtors publishes monthly reports on the various segments 

of the real estate market. The organization’s April 2022 report noted the following key data 

for the commercial and mixed-use real estate market:1 

 

“In the office market, asking rents continue to increase although rents are still below the 

inflation rate, which reduces its attractiveness as an inflation hedge. Still, asking rents 

continue to recover, with an average growth of 1.3% year-over-year as of April. Only the 

Washington, DC metro area is suffering from a 0.2% year-over-year rent decline. Given the 

ongoing construction of about 150 MSF, vacancy rate will likely remain above 10%, but 

rents will continue to increase modestly.” 

 

The NAR goes on to link the market’s strength to overall economic growth and 

employment, publishing the following graph showing net job gains figures for the leading 

metro areas, of which the Raleigh-Durham area is one:2 

 

 
 

The COVID-19 pandemic famously drove workers to leave the office and work from home, 

but as the pandemic subsides and becomes endemic, workers are returning to the office. 

 
1 “Commercial Market Insights.” National Association of Realtors. April 2022. Source: https://tinyurl.com/4myn599k 

2 Ibid. 
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The NAR reports that “as of April 2022, just 8% of employed workers 16 years old or over 

teleworked because of the pandemic, down from a peak of 35%, but still twice than the 6% 

rate prior to the pandemic.”3 Other data from the NAR regarding commercial investments 

are presented as follows:4 

 

 

 
 

Additionally, rents in Class A and B buildings are increasingly being seen as a hedge 

against inflation, points out the NAR, as asking rents are up 10% year-over-year. These data 

are shown as follows:5 

 

 
3 “Commercial Market Insights.” National Association of Realtors. April 2022. Source: https://tinyurl.com/4myn599k 

4 Ibid. 

5 Ibid. 
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Companies using the REIT investment model are a major part of the national economy, 

collectively owning $3.5 trillion in real assets in the U.S., as shown in the following 

infographics from Nareit:6  

 

 
6 “REITs by the Numbers.” Nareit. Source: https://www.reit.com/data-research/data/reits-numbers 
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Raleigh-Durham was ranked the third hottest housing market in the U.S. by Zillow in 

January 2022, indicating the strength of the broader real estate market in the metro. Avison 

Young reported in the fourth quarter of 2021 that the area’s retail market was showing signs 

of recovery and stabilization after the pandemic and was benefitting from various 

corporations’ investments in re-purposing obsolete space, including Epic Games’ 

redevelopment of Cary Towne Center. Other notable projects included the redevelopment 

of the former JCPenney at North Hills into a mixed-use development, the new EchoPark 

Automotive facility at the former Crossroads Ford dealership, and the acquisition of South 

Hills Mall and Plaza by NorthPond Partners.7 Raleigh-Durham-Cary is well known as the 

Research Triangle, for its hosting of various major institutions, including Duke University, 

UNC Chapel Hill, and all of the biotechnology and pharmaceutical activity that 

accompanies these institutions’ endeavors. Other major institutions include Fidelity and 

Bolt Manufacturing. This fertile business market is drawing in new manufacturers to the 

area, which will further spur the local economy. Pertinent figures regarding the local real 

estate market are shown as follows:8 

 

 
 

  

 
7 “Raleigh-Durham retail market trends.” Avison Young. Fourth Quarter 2021. Source: https://tinyurl.com/2p86sunh 

8 Ibid. 
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Market Segmentation 
Arbtron Investment Group targets investors seeking REIT investments to add to their 

portfolios, as well as tenants at its buildings. According to IBISWorld, the typical REIT 

customer base is as follows: 

 

 
 

However, it is important to note that Arbtron Investment Group is modeling its service after 

Fundrise, which was the first company to use a crowdfunding approach to real estate 

investment. As such, the Company may attract smaller investors seeking a way to get into 

real estate investment with lower initial investments.  

 

As far as Arbtron Investment Group’s tenant base goes, this segment is divided into two 

main groups: 

 

Commercial tenants: The Company will attract companies operating in the retail, 

restaurant, and service-based economy. Examples include coffee shops, ice cream and 

gelato shops, clothing and jewelry stores, furniture stores, gyms, massage therapists, spas, 

chiropractors and physical therapists, and the like. 

 

Residential tenants: On the upper levels of the Company’s structures, individuals, couples, 

and families will rent apartment space. Pew Research Center has published the following 

statistics regarding the characteristics of tenant households:9 

 
9 DeSilver, Drew. “As national eviction ban expires, a look at who rents and who owns in the U.S.” Pew Research Center. 

August 2 
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Industry Analysis 
Arbtron Investment Group will operate within the Commercial Leasing industry, in which 

operators “serve as lessors of buildings that are not used as residences or dwellings. 

Industry participants include owner-lessors of nonresidential buildings, establishments 

that rent real estate and then act as lessors in subleasing it to others, and establishments 

that provide full-service office space.” IBISWorld data regarding this industry’s 

performance to date and anticipated performance through 2026 are presented as follows: 

 

 
 

  
 

 

Competitors 
Arbtron Investment Group will face competition from other investors in the Raleigh-

Durham metropolitan area, of which there are many. According to Redfin data, “nearly one 

in every four properties sold in the fourth quarter of 2021 were sold to an investor.”10 Since 

investors typically do not have a heavy web presence or market their brands to consumers, 

and since they often invest in multiple markets around the nation at once, it can be difficult 

to assess the number of players operating in any market at a given moment. However, 

examples of companies investing in commercial real estate in the Raleigh-Durham area 

are presented as follows: 

 

 

 
10 “Investors are buying 1 in 4 homes in Raleigh, 1 in 5 in Durham.” WRAL TechWire. February 24, 2022. Source: 

https://tinyurl.com/2pmaux5f 
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FCP 

www.fcpdc.com 

FCP has been in operation since 1999, investing in residential and commercial real estate, 

improving properties through redevelopment and active asset management. One of its 

more recent projects in the Raleigh area was the redevelopment of a former warehouse into 

a mixed-use property, in partnership with Kane Realty Corp. It currently has six funds 

under management, and it invests in commercial, multi-family, and structured investment 

asset classes across the country ranging from New Jersey to Arizona. FCP currently has 

$9.3 billion in investments. 

 

Wood Partners 

www.woodpartners.com 

This is a major nationwide investment firm that provides property management and 

development, in addition to property acquisitions. It focuses on multi-family real estate, 

including mixed-use developments. In the Raleigh area, Wood Partners is working on the 

Alta Davis structure, which includes 25,000 square feet of retail space and around 400 

apartments. 

 

The Halle Companies 

hallecompanies.com 

The Halle Companies is in the process of developing a site that covers more than 500 acres, 

where it will create 450 apartments and a 300,000-square-foot shopping center. It handles 

construction and asset management, with more than 40 years of industry experience, and 

its investments are concentrated in the Mid-Atlantic region. 

 

Competitive Edge 
Arbtron Investment Group will distinguish itself from other companies involved in real 

estate investing in the area with a keen focus on a specific type of property, which will 

reduce the level of competition it faces from other investors. The Company will use its 

founders’ industry expertise to seek out properties that can be quickly turned around and 

leased, generating handsome returns for its investors. The Raleigh metropolitan area, and 

the nation at large, is facing a shortage of residential space, and Arbtron Investment Group 

will be a part of the solution to this problem, by creating new rental units for people seeking 

a place to live. 
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STRATEGY & IMPLEMENTATION SUMMARY 

Arbtron Investment Group will develop a brand that communicates its value proposition 

and the benefits of its properties and services. A cohesive brand identity, including a 

memorable logo and all necessary marketing collateral, will transmit a clear message of 

these values to the Company’s tenants and guide the development of marketing 

campaigns. Arbtron Investment Group’s marketing strategy will use a sales funnel that 

builds awareness of the brand and services, creates a connection with the consumer, and 

encourages the consumer to call the Company to arrange a property tour. An effective sales 

and marketing funnel for attracting both B2B and B2C tenants is as follows: 

 

 
 

Objectives 
The Company has identified the following objectives and benchmarks as it begins 

operations: 

 

Short-term 

 

• Establish itself as a trusted property lessor 
• Build a base of tenants that is large enough to sustain business  

 

Long-term 

 

• Enhance its tenant base to sustain the business and support its growth objectives 
• Generate enough revenue to expand operations  
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Marketing Strategy 
Arbtron Investment Group will develop a cohesive and marketing plan, beginning with the 

creation of a logo, website, and branding materials by a professional graphic designer or 

digital marketing agency. The Company’s campaign will incorporate a variety of 

advertising channels to increase its exposure among prospective tenants. Arbtron 

Investment Group is acutely aware of the growing importance of non-traditional channels 

when it comes to reaching out to businesses, including content marketing and cutting-edge 

digital tools. Specific channels Arbtron Investment Group will use to reach out to 

decisionmakers within businesses include the following: 

 

Marketing Agency: The Company will hire a marketing agency to handle all brand-

building efforts, including the logo and website. The marketing strategy will be overseen 

by this agency and may include the following tactics: 

 

• Website 

• Email marketing 

• Paid internet advertising 

• Social networking: LinkedIn, Facebook, Instagram 

• Search engine optimization 

• Banner ads 

• Print advertising: newspapers, magazines, commercial trade journals 

• Industry events 

• Billboards and signs 

• Newsletters 

 

In-house property management team: In addition to working with an outsourced 

marketing firm, Arbtron Investment Group will hire an in-house marketing team to handle 

all property management. This will include the following efforts: 

 

• Local MLS Listings 

• Internet-based classifieds listings 

• Commercial real estate listings websites: Loopnet, CoStar, RealMassive, Spacelist, 

Brevitas, Quantum Listing 
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MANAGEMENT SUMMARY 

Calvin Burton, Owner 

Mr. Calvin L. Burton Sr. is the founder and Chief Executive Officer of Arbtron Investment 

Group, Inc. He has over 15 years of experience in senior-level leadership and real estate. Mr. 

Burton established and grew two enterprises with enterprise values of nearly $1 million 

from their inception. Mr. Burton has attended a variety of colleges and trade schools, 

including Embry-Riddle Aeronautical University-Aeronautical Science and Queens 

College. Later, as a real estate broker, he founded Burton Enterprises Inc.  

 

Mr. Burton has an extensive background in public service, having been a decorated 

member of the New York City Police Department and a decorated and honorably discharged 

veteran of the United States Marine Corps. He also graduated in the top ten percent of his 

class from Leadership NCO School in Washington, D.C. Meritorious.  

 

Throughout his tenure, Mr. Burton has completed numerous residential and CRE 

transactions and CRE educational programs, and brings significant experience to the 

executives, personnel, and clients of the Arbtron. He has held a Real Estate Broker License 

in the state of New York and is a current member of the Commercial Real Estate Investors 

Ideal Team (VIP) & Syndicated. He is affiliated with numerous real estate and business-

related organizations and charitable groups. 
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FINANCIAL PROJECTIONS 

Financial Assumptions  
 

Financial projections were developed with consideration of the market research included 

in this business plan and comparable industry analysis.  

 

The table below shows the Company’s projected cost and profits in Year 5 compared to 

IBISWorld’s Commercial Leasing industry. As shown, the Company has higher net profit 

and lower other costs.  This is because the Company will be relying on investor funds for 

the cash to buy the properties rather than paying for a loan which includes interest. 
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Key financial metrics are shown below. 
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The table below shows the units and pricing assumptions underlying the revenue forecast: 

 

 
 

The following is a five-year revenue forecast. Direct costs include all costs which can be 

directly tied to revenue and include “cost of goods.”  
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The Company’s personnel forecast is outlined below.  
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The Company intends to deploy its funding to maximize growth and profitability. In the 

Profit and Loss table below, gross margin equals revenue minus direct costs. The “bottom 

line” or profit (as measured before and after interest, taxes, depreciation, and amortization) 

equals gross margin minus operating expenses. 
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The table below shoes the profit and loss for a single property over the first 5 years.  

Expenses go down each year because the number of properties means that The Company’s 

expenses will be spread out over multiple properties. 
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The table and chart below demonstrate when the Company is expected to become 

profitable. Break-even occurs when accumulated revenue equals accumulated expenses. 

According to the forecasted financials, month 2 will be the point at which break-even will 

occur. 
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The following depiction of the Company’s projected cash flow shows that the Company 

expects to maintain sufficient cash balances over the five years of this plan. The “pro forma 

cash flow” table differs from the “pro forma profit and loss” (P&L) table. Pro forma cash flow 

is intended to represent the actual flow of cash in and out of the Company. In comparison, 

the revenue and expense projections on the P&L table include “non-cash” items and exclude 

funding and investment illustrations. 
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The balance sheet below highlights the Company’s projected assets, liabilities, and capital: 
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The sensitivity analysis below assumes that revenues are 15% higher or lower than figures 

projected earlier in this business plan: 
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 APPENDIX: FIRST YEAR FINANCIALS 
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